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The information contained in this document (“Presentation”) and the presentation made to you verbally
has been prepared by EnSilica Plc (the “Company”) . EnSilica Plc is a UK company quoted on AIM, a
market operated by London Stock Exchange plc . This Presentation has not been fully verified and is
subject to material updating, revision and further verification and amendment without notice . This
Presentation has not been approved by an authorised person in accordance with Section 21 of the
Financial Services and Markets Act 2000 (as amended) (“FSMA”) and therefore it is being provided for
information purposes only .

While the information contained herein has been prepared in good faith, neither the Company nor any of
its directors, officers, agents, employees or advisers give, have given or have authority to give, any
representations or warranties (express or implied) as to, or in relation to, the accuracy, reliability or
completeness of the information in this Presentation, or any revision thereof, or of any other written or
oral information made or to be made available to any interested party or its advisers (all such
information being referred to as “Information”) and liability therefore is expressly disclaimed .
Accordingly, neither the Company nor any of its directors, officers, agents, employees or advisers take
any responsibility for, or will accept any liability whether direct or indirect, express or implied,
contractual, tortious, statutory or otherwise, in respect of, the accuracy or completeness of the
Information or for any of the opinions contained herein or for any errors, omissions or misstatements or
for any loss, howsoever arising, from the use of this Presentation .

The views of the Company’s management/directors and/or its partners set out in this document could
ultimately prove to be incorrect . No warranty, express or implied, is given by the presentation of these
figures herein and investors should place no reliance on the Company’s estimates cited in this
document .

This Presentation may contain “forward -looking statements” that involve substantial risks and
uncertainties, and actual results and developments may differ materially from those expressed or
implied by these statements . These forward -looking statements are statements regarding the
Company’s intentions, beliefs or current expectations concerning, among other things, the Company’s
results of operations, performance, financial condition, prospects, growth, strategies and the industry in
which the Company operates . By their nature, forward -looking statements involve risks and
uncertainties because they relate to events and depend on circumstances that may or may not occur in
the future . These forward -looking statements are not guarantees of future performance of the
Company and reflect assumptions and subjective judgements by

the Company that are difficult to predict, qualify and/or quantify . These forward -looking statements
speak only as of the date of this presentation, and the Company does not undertake any obligation to
publicly release any revisions to these forward -looking statements to reflect events or circumstances
after the date of this presentation .

This Presentation should not be considered as the giving of investment advice by the Company or any
of its directors, officers, agents, employees or advisers . In particular, this Presentation does not
constitute or form part of any offer or invitation to subscribe for or purchase any securities and
neither this Presentation nor anything contained herein shall form the basis of any contract or
commitment whatsoever . No reliance may be placed for any purpose whatsoever on the information
or opinions contained in these slides or the Presentation or on the completeness, accuracy or fairness
thereof . In particular, any estimates or projections or opinions contained herein necessarily involve
significant elements of subjective judgment, analysis and assumptions and each recipient should
satisfy itself in relation to such matters .

The distribution of this document in or to persons subject to jurisdictions outside the UK may be
restricted by law and persons into whose possession this document comes should inform themselves
about, and observe, any such restrictions . Any failure to comply with these restrictions may constitute
a violation of the laws of the relevant jurisdiction .

Allenby Capital Limited (“Allenby Capital”), which is authorised and regulated by the Financial Conduct
Authority, is acting as the nominated adviser and joint broker to the Company . Accordingly, the
recipients should note that Allenby Capital is neither advising nor treating as a client any other person
and will not be responsible to anyone other than the Company for providing the protections afforded
to clients of Allenby Capital and nor for providing advice in relation to the matters contained in this
Presentation .

Panmure Liberum Limited, which is authorised and regulated by the Financial Conduct Authority, is
acting as joint broker to the Company . Accordingly, the recipients should note that Panmure Liberum
Limited is neither advising nor treating as a client any other person and will not be responsible to
anyone other than the Company for providing the protections afforded to clients of Panmure Liberum
Limited and nor for providing advice in relation to the matters contained in this Presentation .

►Disclaimer



ENSILICA’S LOCATIONS

▪ EnSilica is a fabless silicon chip maker

▪ Our assets are our People, IP, Customers & Suppliers

▪ Focused across the Communications, Automotive and 

Industrial markets

▪ EnSilica’s business model will deliver strong recurring 

revenues and cash generation 

UNITED KINGDOM:
Oxford, Bristol, Sheffield & 
Cambridge

INDIA:
Bangalore

GERMANY: 
Munich

BRAZIL:
Porto Alegre & 
Campinas

HUNGARY: 
Budapest

►EnSilica Today
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TEAM:

> 200 Staff

> 80% engineers

Quoted on the AIM market of 

London Stock Exchange since 

May 2022

LON: ENSI 

FOUNDED IN 

2001

HEADQUARTERED 

IN OXFORD, UK 



►Strong Contract Momentum Across Key Growth Sectors
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▪ Five ASICs in the supply phase generating recurring revenues

▪ Broader ASIC portfolio i n design phase supporting the growth of future chip supply

▪ Advancing multiple customer ASIC programmes towards tape -out – validating key design 
elements ahead of full device completion including a new road -tolling ASIC project 

▪ Space sector activity at an all time high with receipt of a $1.4 million purchase order to 
progress a satellite payload ASIC following completion of an initial feasibility study

▪ Award of a £5 million UK Contract for Innovation to develop Post -Quantum secure processor 
for critical national infrastructure application  

▪ Demonstrated ability to scale production volume, with cumulative shipments exceeding 10 
million ASICs on a long -running automotive supply programme

▪ Establishment of a new mixed -signal design centre in Budapest, strengthening the Group’s EU 
engineering footprint and expanding EnSilica’s analogue and mixed -signal capability, further 
supporting our strong pipeline

4
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▪ Record H1 FY26 revenues up 37% to £12.7 million, 
driven by further supply revenue growth as well as 
NRE revenue growth from contracted customers

▪ Gross margins in H1 FY26 of 38% slightly 
outperformed the 37% achieved in the prior period, 
mainly due to increased supply revenues

▪ Other income benefited from requirement to 
include RDEC tax credit within Other income

▪ EBITDA and Operating profit growth of £1.9 million 
and £1.2 million respectively, largely driven by 
growth in revenue and Other income

►H1 FY26 Income Statement

£’millions H1 FY26 H1 FY25

REVENUES 12.7 9.3

GROSS PROFIT 4.9 3.4

GROSS PROFIT % 38% 37%

Other income 0.8 -

EBITDA 1.7 (0.2)

OPERATING PROFIT/ (LOSS) 0.4 (0.8)
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£’millions H1 FY26 H1 FY25

CHIP SUPPLY 3.9 2.9

NRE 5.8 2.2

FABLESS MODEL REVENUES 9.7 5.1

CONSULTANCY REVENUES 3.0 4.1

TOTAL REVENUES 12.7 9.3

▪ Chip supply revenues increased 34% with increase 
driven by growth in customer demand and in 
particular growing revenues from industrial ASIC 
which taped out at the end of FY24

▪ NRE revenues more than doubled to £5.8 million 
driven by the NRE contracts won in FY25

▪ Consultancy revenues were lower due to the focus 
on contracted NRE development in H1 FY 26

►H1 FY26 Revenue Split
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£’millions H1 FY26 FY25

INTANGIBLE ASSETS 25.1 22.8

CASH 2.0 2.0

EXTERNAL LOANS 4.9 5.3

▪ Intangible assets increased due to investment 
capitalised of £3.1m offset by amortisation and 
impairment of £0.9m

▪ Cash movement detailed in cash flow slide below

▪ External loans decreased due to repayment 
of term loan

►H1 FY26 Balance Sheet



8

£’millions H1 FY26 H1 FY25

EBITDA 1.7 (0.2)

Working Capital 2.7 (1.4)

Intangibles and capex 
investment

(3.3) (3.0)

Interest paid (0.3) (0.5)

CASH GENERATION/ 
(CONSUMPTION)

0.8 (5.1)

Net Proceeds from financing (0.8) 2.8

MOVEMENT IN THE YEAR - (2.3)

▪ Working capital movement positively impacted 
by large customer contract upfront milestone 
payments received

▪ Investment of £3.1m in customer ASICs and 
internal IP and £0.2m in IT and manufacturing 
equipment 

▪ Interest paid lower due to one off refinance 
charges not recurring

▪ Proceeds from financing included loan 
repayments of £0.5 million and lease liability 
repayments of £0.3 million

►H1 FY26 Cash Flow
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5 chips
currently in supply

12 chips in design
w ith future supply 

expected

Target 3 to 4 
NRE new design and supply 

contracts annually

*The chart above is illustrative only and not verified and should not be taken as a forecast. Actual revenue may differ. 

**End customer not yet contracted. Customer enquiries and discussions ongoing. 

►Revenues Growth Driven by Current Supply Wins 
Design Post Tape Out  Chip Supply

Y1 Y2 Y3 Y4 Y5 Y6 Y7 Y8 Y9 Y10

1 Hawk-VisteonAutomotive

2 RubyAerospace

3 FireflyIndustrial

4 Siemens Golden EagleIndustrial

5 ASTSpace

6 Hanwha IP 1Industial

7 Hanwha IP 2Space*

8 Tawny (Vites)Space*

9 Cassis (Vites)Space*

10 EsiSenseSpace*

11 SIAETelecommunications

12 Siemens KittiwakeHealthcare

13 OrioleAI Data centres  

14 ChromaIndustrial

15 BontazIndustrial/Automotive

16 ESA PigeonSpace*

17 CEBIIndustrial/Automotive

18 TekstartEdge AI 

Market
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Sustained constellation investment
• Major programmes across IRIS², Eutelsat, ViaSat, SES, Amazon Kuiper, Blue Origin 

and Telesat
• Performance, cost and scalability increasingly defined by custom silicon

EnSilica : Differentiated Position in Payloads Beamformer ASICs
• Funded studies underway with two satellite operators and one satellite 

manufacturer
• Recognised world -class expertise in payload beamforming
• Large NRE contracts with follow -on supply, or royalty /service revenues

Unique User Terminal ASSP offering
• £20m non -dilutive funding secured from ESA and UK Space Agency
• Only supplier with a complete chipset portfolio roadmap:

Ka/Ku -band RF beamformer and mixers 
Digital beamformers
Modem 

• 4 chips sampling with customers, further devices in design
• Funded engagements  for user terminal ASSP with 3 major satellite operators
• Working with multiple user terminal OEMs responding to operators RFIs

10

All copyright and trademark rights in this graphic remain with the registered owner.
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(1) Satellite Communication Market (2026 - 2033)

Market size:

$98bn (2025) 

$223bn (2033)

Growth rate:

11% CAGR

Market drivers:

New LEO, MEO and GEO 

constellations

Government investment 

Sovereign connectivity 

►Satellite Communication: Material, Silicon-led Opportunities

https://www.grandviewresearch.com/industry-analysis/satellite-communication-market#:~:text=The%20global%20satellite%20communication%20market,speeds%20compared%20to%20traditional%20systems.
https://www.grandviewresearch.com/industry-analysis/satellite-communication-market#:~:text=The%20global%20satellite%20communication%20market,speeds%20compared%20to%20traditional%20systems.
https://www.grandviewresearch.com/industry-analysis/satellite-communication-market#:~:text=The%20global%20satellite%20communication%20market,speeds%20compared%20to%20traditional%20systems.
https://www.grandviewresearch.com/industry-analysis/satellite-communication-market#:~:text=The%20global%20satellite%20communication%20market,speeds%20compared%20to%20traditional%20systems.
https://www.grandviewresearch.com/industry-analysis/satellite-communication-market#:~:text=The%20global%20satellite%20communication%20market,speeds%20compared%20to%20traditional%20systems.


►Outlook

▪ Revenue booked underpins the Board confidence in achieving guidance for FY26

▪ Group’s outlook for FY26 and beyond continues to be supported by EnSilica's
diversified revenue model and growing base of recurring revenues

▪ Strengthened financial position supported by ongoing operating leverage and 
improving profitability, as more programmes progress from development into 
sustained production

▪ Increasing contributions from chip supply activities and disciplined investment in IP 
and engineering capability, are driving a phased reduction in cash consumption

▪ As production revenues scale, the Board anticipates achieving positive monthly 
operational cash generation by the end of calendar year 2026

11
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$250m
Visibility of 

Lifetime Supply 

Revenues

$400m

Sales/Opportunit

ies Pipeline



Thank You
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